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Protect Your Sales Force: Non-Competes Are on the Rise
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In the article, "Protect Your Sales Force: Non-Competes Are on the Rise," featured in Medical

Product Outsourcing, attorneys Kevin Burns and Michael R. Greco discuss factors to consider before

they ask sales people to sign a non-compete agreement as well as best practices for utilizing

restrictive covenants.

To read the full article, please visit Medical Product Outsourcing.
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